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Exhibit 99.1

FOR IMMEDIATE RELEASE
HTG Molecular Diagnostics Reports Second Quarter 2015 Results
TUCSON, Ariz. (August 6, 2015) – HTG Molecular Diagnostics, Inc. (NASDAQ: HTGM), a provider of instruments and reagents for molecular profiling
applications, today reported financial results for the three and six months ended June 30, 2015.
Recent Accomplishments & Highlights:
•

Joined the Worldwide Innovative Networking (WIN) Consortium in personalized cancer medicine as an official technology partner in July

•

Completed recertification for ISO 13485:2003 valid through 2018

•

Achieved revenue of $0.8 million in the second quarter of 2015.
•

Consumable product revenue up significantly from Q2 2014 and 13% from Q1 2015

“We are pleased with our accomplishments in the first half of 2015 and most importantly have several growth catalysts on the horizon,” said TJ Johnson,
President and Chief Executive Officer. “We are focused on our growth initiatives in product expansion and market development in these early stages of the
democratization of molecular profiling. We believe there is increasing awareness of the strength of our platform as evidenced by our recent inclusion into the
WIN Consortium.”
Second Quarter 2015 Financial Results:
Revenue for the second quarter of 2015 was $0.8 million. Net loss from operations for the second quarter of 2015 was $6.5 million, compared to $3.7 million
for the second quarter of 2014. Net loss per share was $(1.73) for the second quarter of 2015 and $(49.62) for the second quarter of 2014.
HTG ended the second quarter with $11.2 million in cash and cash equivalents. The company also had $32.9M in short and long-term available-for-sale
securities.
2015 Strategic Priorities:
HTG is focused on the following priorities for the remainder of 2015:
1.

Increase product offerings with four new HTG EdgeSeq panels including a comprehensive ImmunoOncology panel

2.

Complete key milestones per Illumina agreement with our IVD lung panel program, targeting a 2016 submission to FDA

3.

Enhance commercial productivity with acceleration of instrument placements driven by menu expansion, implementation of a CRM and new
customer data support tools

4.

Accelerate market development efforts with key thought leaders and research collaborations

5.

Initiate development on new HTG EdgeSeq instrument targeting smaller lab market to drive decentralization

Conference Call and Webcast:
HTG will host an investment community conference call today beginning at 4:30 p.m. ET. Individuals interested in listening to the conference call may dial
(866) 394-4225 for domestic callers, or (678) 509-7535 for international callers, conference ID 72827218, or access the webcast on the investor relations
section of the Company’s website at: www.htgmolecular.com. The webcast will be available on the Company’s website for 90 days following the completion
of the call.
About HTG:
Headquartered in Tucson, Arizona, HTG Molecular Diagnostics’ mission is to empower precision medicine at the local level. In 2013, the Company
commercialized its HTG Edge instrument platform and a portfolio of RNA assays that leverage HTG’s proprietary nuclease protection chemistry. HTG Edge
system capabilities have been expanded to fully automate sample and targeted library preparation for next-generation sequencing.
Safe Harbor Statement:
Statements contained in this press release regarding matters that are not historical facts are “forward-looking statements” within the meaning of the
Private Securities Litigation Reform Act of 1995, including statements associated with our business, capital resources and strategic and growth initiatives.
Words such as “believes,” “anticipates,” “plans,” “expects,” “intends,” “will,” “goal,” “potential” and similar expressions are intended to identify
forward-looking statements, though not all forward-looking statements necessarily contain these identifying words. These forward-looking statements are
based upon management’s current expectations, are subject to known and unknown risks, and involve assumptions that may never materialize or may prove
to be incorrect. Actual results and the timing of events could differ materially from those anticipated in such forward-looking statements as a result of
various risks and uncertainties, including, without limitation, risks associated with our ability to successfully commercialize our products; our ability to
manufacture our products to meet demand; the level and availability of third party payor reimbursement for our products; our ability to effectively manage
our anticipated growth; our ability to protect our intellectual property rights and proprietary technologies; our ability to operate our business without
infringing the intellectual property rights and proprietary technology of third parties; competition in our industry; additional capital and credit
availability; our ability to attract and retain qualified personnel; and product liability claims. These and other factors are described in greater detail in
our filings with the Securities and Exchange Commission, including without limitation our Quarterly Report on Form 10-Q for the Quarter ended March 31,
2015. All forward-looking statements contained in this press release speak only as of the date on which they were made, and we undertake no obligation to
update such statements to reflect events that occur or circumstances that exist after the date on which they were made.
-Financial tables follow-

HTG Molecular Diagnostics, Inc.
Statements of Operations
(Unaudited)
Three Months Ended June 30,
2015
2014

Revenue:
Product
Service
Other

$

Total revenue
Cost of revenue
Gross margin
Operating expenses:
Selling, general and administrative
Research and development

648,347
51,000
91,204

$

790,551
834,949
(1)

(44,398)

75,139
74,807
184,429

$ 1,375,785
113,292
325,789

334,375
615,523

1,814,866
1,729,575

(281,148)

3,726,490
953,222

Total operating expenses

Six Months Ended June 30,
2015
2014

$

1,160,898
1,257,934

85,291

2,429,388
865,540

445,146
289,657
426,095

(97,036)

7,165,759
1,641,437

4,506,190
1,723,023

4,679,712

3,294,928

8,807,196

6,229,213

(4,724,110)
(628,643)
(465,006)
(634,583)

(3,576,076)
(56,322)
(56,436)
4,008

(8,721,905)
(239,683)
(944,306)
(634,583)

(6,326,249)
(56,322)
(130,949)
1,104

Net loss before income taxes
Income taxes

(6,452,342)
—

(3,684,826)
—

(10,540,477)
—

(6,512,416)
—

Net loss
Accretion of redeemable convertible preferred stock discount, issuance costs
and dividends

(6,452,342)

(3,684,826)

(10,540,477)

(6,512,416)

(418,465)

(1,100,048)

(1,328,594)

(1,914,543)

Net loss attributable to common stockholders

(6,870,807)

(4,784,874)

(11,869,071)

(8,426,959)

Operating loss
Loss from change in stock warrant valuation
Interest expense, net
Other income (expense), net

Net loss per share attributable to common stockholders, basic and diluted
Shares used in computing net loss per share attributable to common
stockholders, basic and diluted
(1)
(2)
(3)
(4)

(2)
(3)

$
(4)

(1.73)
3,973,055

$

(49.62)
96,440

$

(5.49)
2,163,295

$

(87.39)
96,426

The Company recorded a $168,000 inventory reserve in Q2 for excess HTG Edge reader inventory. This reserve is the result of a higher demand for our
HTG EdgeSeq products, first introduced in 2014, which do not utilize the reader technology.
The Company recorded non-cash stock warrant valuation adjustments due to the increase in fair value of its preferred stock warranty liabilities
Includes $705,217 of non-cash expense in Q2 from the loss on settlement of convertible notes.
Reflects an increase in weighted average common shares outstanding during the period as a result of our May 11 IPO.

HTG Molecular Diagnostics, Inc.
Balance Sheets
(Unaudited)

Assets
Current assets:
Cash and cash equivalents)
Short-term available-for-sale securities, at fair value
Accounts receivable, net
Inventory, net
Prepaid expenses and other
Total current assets
Long-term available-for-sale securities, at fair value
Deferred financing and offering costs
Property and equipment, net

(1)
(1)

(1)

Total assets

Liabilities and stockholders’ equity (deficit)
Current liabilities:
Accounts payable
Accrued liabilities
Deferred revenue
Term loan
NuvoGen obligation

Total liabilities and stockholders’ equity (deficit)
(1)
(2)
(3)

Reflects net IPO proceeds
Reflects conversion of redeemable convertible preferred stock into common and issuance of shares in our IPO.
Reflects issuance of shares in our IPO

December 31,
2014

$11,171,021
18,456,590
554,181
2,412,093
767,735

$ 3,613,392
—
801,125
1,685,814
112,035

33,361,620
14,412,979
64,105
1,473,483

6,212,366
—
1,369,281
1,146,599

$49,312,187

$ 8,728,246

June 30,
2015

December 31,
2014

$ 1,192,786
1,036,974
28,753
998,175
181,250

Total current liabilities
Redeemable convertible preferred stock warrant liability
Term loan payable—non-current, net of discount
Nuvogen obligation—non-current, net of discount
Other
Total liabilities
Total redeemable convertible preferred stock
Commitments and Contingencies
Total stockholders’ equity (deficit)

June 30
2015

$

948,429
1,499,750
41,248
813,715
—

3,437,938
—
9,669,319
8,674,360
43,757

3,303,142
730,543
9,705,655
8,677,859
58,380

(2)

21,825,374
—

22,475,579
55,922,593

(2)(3)

27,486,813

(69,669,926)

$49,312,187

$ 8,728,246

Contact:
Westwicke Partners
Jamar Ismail
Phone: 415-513-1282
Email: jamar.ismail@westwicke.com
TJ Johnson
President / CEO HTG Molecular Diagnostics
Phone: 520-547-2827 x130
Email: tjjohnson@htgmolecular.com
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CORPORATE PARTICIPANTS
Jamar Ismail WestWicke Partners - IR
TJ Johnson HTG Molecular Diagnostics Inc. - CEO
Shaun McMeans HTG Molecular Diagnostics Inc. - CFO, VP - Finance & Administration
CONFERENCE CALL PARTICIPANTS
Jose Haresco JMP Securities - Analyst
PRESENTATION
Operator
Good day, ladies and gentlemen, and welcome to the HTG Molecular Diagnostics Second Quarter 2015 Results Conference Call.
At this time, all participants are in a listen-only mode. Later, we will conduct a question and answer session, and instructions will follow at that time.
If anyone should require assistance during the conference, please press star, then zero on your touch-tone telephone.
I would now like to introduce your host for today’s conference, Jamar Ismail from WestWicke Partners. Sir, you may begin.
Jamar Ismail - WestWicke Partners - IR
Thank you, Operator.
Earlier today, HTG released financial results for the quarter ended June 30th, 2015.
Before we begin the call, let me remind you that the company’s remarks include forward-looking statements within the meaning of federal securities laws,
including statements regarding HTG’s strategic initiatives and installed base, and expectations regarding revenue, gross margins, operating expenses, and
other financial results.
These forward-looking statements are subject to numerous risks and uncertainties, many of which are beyond HTG’s control, that may cause HTG’s actual
circumstances, events, or results to differ materially from those projected on today’s call.
Factors that could cause events or results to differ materially include those risks and uncertainties described from time to time in HTG’s SEC filings.
HTG cautions listeners not to place undue reliance on any forward-looking statements. HTG is providing us information as of the date of this call, and
undertakes no obligation to update any forward-looking statements.
With that, I would like to turn the call over to TJ Johnson, President and Chief Executive Officer. TJ?
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Thank you, Jamar.
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Good afternoon to everyone, and thank you for joining us on our second quarter conference call. On today’s call, I will briefly discuss our second quarter and
recent accomplishments, then we’ll provide an update on our strategic initiatives as we build towards our long-term goal of democratizing of molecular
profiling.
I will then turn the call over to our CFO, Shaun McMeans, for more detail on our Q2 financial results.
After that, I will make closing remarks, and then open up the call to your questions.
Q2 was dominated by our May close of our IPO, and beginning the process of deploying new resources against our five focus initiatives. Our financials in Q2
were in line with prior-quarter trends, as we see product revenues becoming the dominant portion of our revenues.
Our Q2 2015 revenue was $791,000. Our reagent consumable product sales were $593,000, representing meaningful growth over Q2 last year, and 13% over
Q1 this year primarily driven by our micro-RNA profiling panel.
As previously discussed, we expect our planned new panels to accelerate instrument and consumable product growth in the second half of this year.
Instrument revenue, as expected, continues to be lumpy. We do expect total revenues to become more linear as we grow, but we are not there yet.
Our contracted install base reached 40 in Q2. This includes 16 systems sold, two RAPs or Reagent Annuity Program agreements, 19 PEPs, or Performance
Evaluation Plan units, and three units under contract at KOL or key opinion leader sites.
In July, we saw an early uptick, with four units converted from PEPs to sold units or RAP agreements in the month, certainly not indicating a trend just yet a
positive early indicator of a possible uptick as we expect in the second half of the year.
Two other recent and notable accomplishments were gain – gaining membership in the international Worldwide Innovative Network, or WIN, consortium,
and achieving our ISO 13485 recertification.
I want to remind everybody our strategic focus priorities for 2015 continue to include the following. One, an increase in our product offerings to drive
instrument adoption, making significant progress in our initial IVD program, or our lung fusion program, targeting a 2016 submission to FDA. Improving
commercial productivity driven by menu expansion and new commercial tools. Accelerate our market development through efforts such as joining the WIN
consortium partnership, and initiating the development of our low volume EdgeSeq instrument.
As I’ve indicated before, expansion of our product menu continues to be a key area focus as we believe it is crucial to accelerating placements of the HTG
Edge and EdgeSeq systems.
Our recently launched 2,560 gene oncology biomarker panel is very early in the commercialization process. We expect that this product will be a key
catalyst for HTG in the second half of 2015.
We also completed development and added an updated DMPK panel, targeting customers whose cell lines have high basal levels to our menu for the HTG
Edge system.
Our HTG EdgeSeq panel development programs for immuno-oncology Diffuse Large B Cell Lymphoma and [FGFR] are rapidly progressing through latestage development, and we plan to commercialize these products during the balance of 2015.
In addition, we plan to launch the [RUO] version of our lung fusion and insertion panel in the second half of the year, and as I’ve said before, targeting a 2016
IVD submission.
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We are proceeding with development and have critical items lined up, but the complete IVD schedule is still being finalized for our development agreement
with Illumina.
As I mentioned earlier, we recently completed a successful external audit and received our ISO 13485 recertification, which will be valid through 2018. This
recertification gives us added confidence in our quality system as we move forward with our planned submission of our first IVD product for FDA pre-market
approval and CE/IVD marking.
We have also begun the process of adding capacity for our R&D efforts with staffing and lab expansion. As part of this effort, we have hired several new
development resources, and they’re being carefully integrated into our workstreams. We have doubled our sequencing capacity, and now have five
sequencers in our internal core supporting our customer applications and internal development efforts, and another sequencer on order.
Additionally, we plan to expand and improve our facility to add lab and manufacturing space. This project will be ongoing through the remainder of 2015
and into 2016, and is being managed in phases to assure minimal effect on our in-process programs.
Going forward, we will be referring to our planned new instrument for the lower sample volume market as Project Janus.
As a reminder, we plan to launch the third iteration of our EdgeSeq platform in 2017.
The Janus project leader and I just returned from the AACC conference, where we held proposal meetings with our final external development partner
candidates. We expect to choose our development partner and transition this program into full development phase within the next few months.
Sales productivity and market development continue as another key strategic focus area for our team. In addition to the menu expansion programs that will
be catalysts for platform adoption, we have made progress across several productivity initiatives.
We have completed our beta testing of our salesforce.com CRM, or customer relationship management system, and will be implementing the system to the
balance of our field team during Q3.
The commercial team is very excited by the tools available with salesforce.com in realizing the benefits we identified during beta testing. The majority of our
team, including sales management, had prior experience with salesforce.com, so we expect a smooth implementation.
Data interpretation of our EdgeSeq panels has been an early adoption challenge for us, given the volume of genomic data we provide. We’re in development
of a web access suite of data interpretation and application support tools that we expect to deploy to our customers in Q4.
These web access tools will provide customers with best practice capabilities for data quality control, normalization, differential gene expression, replicant
reproducibility, and cross-platform comparisons.
In addition, we are starting to onboard new headcount in the direct sales team this quarter. Time to match our planned new menu additions.
We are also working on initial plans to establish direct sales in Europe early next year.
As we have communicated, late-stage pharma collaborations continue to be a focus of our commercial efforts. We are currently involved in 24 active
development programs across several leading biopharmaceutical companies who are incorporating companion diagnostics in their drug development
programs. Completing and commercializing the HTG EdgeSeq version of DLBCL cell of origin classifier immuno-oncology panel and FGFR panel will be
key as our customers are interested in adopting the larger, higher-content EdgeSeq-based panels.
As a reminder, these new sequencing-based panels are designed to provide greater content, better sensitivity, and require even less sample and will replace
our current place – plate-based Edge panels.
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I just returned from several senior management meetings with key biopharma accounts. I was extremely pleased with the feedback on our team and our
technology.
Moving on to our market development efforts, in July, HTG was invited and accepted and joined the WIN Consortium as an official technology partner. The
consortium, the World Wide Innovative Networking in Personalized Cancer Medicine, is a global collaboration of over 40 leading organization whose aim
matches our mission to develop more effective cancer diagnostics and therapeutics, shorten clinical trial timelines, and reduce the overall cost of cancer care.
The partnership will use HTG EdgeSeq system and products to develop diagnostic tests for innovative clinical trials matching multiple targeted therapies
with molecular expression profiling.
We are excited to bring our technology to the partnership and be included in the overall WIN mission.
We believe the breadth of this partnership will open up many downstream collaboration opportunities.
In summary, we had a promising first half of 2015 with several strategic growth drivers on our horizon. Our second quarter was dominated by IPO-related
activities, but also a focus on putting the resources to work. Our entire organization is aligned and focused on executing against our plans and building
momentum in the second half of the year and into 2016.
I will now turn the call over to Shaun McMeans, our chief financial officer.
Shaun McMeans - HTG Molecular Diagnostics Inc. - CFO, VP - Finance & Administration
Thank you, TJ.
For Q2 2015 revenue increased by $456,000 to $791,000 when compared to the same period in 2014, consumables revenue increased to $593,000 in Q2
2015 from $74,000 in Q2 2014. This increase was driven by continued market acceptance of our micro-RNA profiling panel.
Instrument revenue increased to $56,000 in Q2 2015 from $1,200 in Q2 2014. Service and other revenue including grants totaled $142,000 in Q2,2015,
compared to $259,000 in Q2 2014.
As a reminder, the company’s NIH grant ended in June 2015.
Gross margin for Q2 2015 was minus 5.6% compared to minus 84.1% in Q2 2014. This year over year margin improvement is a result of increasing sales
volume and our shifting focus towards – toward product revenue, which generally results in higher margins in service and grant revenue.
Gross margin for the quarter was lower than Q1 2015 due to an additional reserve of $168,000 in Q2 2015 for excess HTG Edge reader inventory. The reserve
is the result of a higher demand for our HTG EdgeSeq products introduced in 2014, excuse me, which do not utilize the reader technology.
We anticipate improvement to our gross margins in the second half of the year as our revenue mix transitions further towards products and sales volume
continues to increase.
Operating expenses for Q2 2015 were $4.7 million, compared to $3.3 million for Q2 2014. The increase in operating expenses was driven by a $0.8 million
increase in sales and marketing costs, primarily related to increased headcount, and a $0.5 million increase in general administrative costs primarily related to
increased headcount and professional fees.
The increase in professional fees is related to financial audits, legal consulting, and other costs incurred in connection with our initial public offering.
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Research and development expenses were $1.0 million in Q2 2015 compared to $0.9 million in Q2 2014, making up the remainder of this operating expense
change.
We anticipate research and development expenses will continue to ramp up, up in the second half as we continue our focus on panel expansions and begin
Janus Program development, as TJ noted earlier.
Net loss from operations for Q2 2015 was $6.5 million compared to $3.7 million for Q2 2014. Net loss from operations in Q2 2015 includes a loss from a
change in preferred stock warrant valuation of $0.6 million and a loss in the settlement of convertible debt of $0.7 million.
Net loss per share was $1.73 for Q2 2015 and $49.62 for Q2 2014. The decrease in loss per share reflects the conversion of the company’s preferred stock, and
sale of common stock as a result of the May IPO. We ended the second quarter with $11.2 million in cash and equivalents. Additional IPO proceeds of $32.9
million were invested in short and long-term available for sale securities.
At this point I would like to turn the call back to TJ for some closing comments.
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Thank you, Shaun.
In summary, our team’s focus over the second half of 2015 will be to advance our many expansion programs, including new data analysis tools, which we
believe will accelerate instrument placements. The response to our technology has been very positive, but we understand that we need to remove adoption
impediments as we identify them.
We have a robust pipeline of products in the development cycle, and have launched two of our planned six panels to date. The remaining four panels are on
schedule for commercialization in Q3 and Q4.
The deployment of new resources to enhance the productivity of our commercial teams including implementation of salesforce.com and new data analysis
tools should help drive our expected increase of second half revenues versus the first half of this year.
We also expect to scale our commercial team in a phased approach to leverage our growing product offerings, and have activated the initial steps of our plan
for direct sales in Europe in 2016.
As discussed, we expected – we continue to expect our revenues and expenses to ramp up in the second half of 2015 as we build momentum into 2016. We
are pleased to be in a position to further our vision at HTG. We believe our proprietary HTG EdgeSeq technology platform will redefine how patient samples
are processed by enabling more robust profiling of my new samples in a decentralized lab model. We believe this will facilitate faster turnaround times for
patients and reduce costs for the healthcare system.
We will now open the call for your questions.
QUESTIONS AND ANSWERS
Operator
Thank you.
(Operator Instructions).
Our first question is from Dan Leonard with Leerink Partners. Your line is open.
5
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Unidentified Participant
Hi, this is [Kevin], in for Dan today.
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Hi Kevin.
Unidentified Participant
First of all – Hi. Could I – could I just double check with you the four conversions in a quarter, were they all converted to reagent rentals?
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
No.
Unidentified Participant
How many were reagent rentals, and how many were purchases?
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Yeah, all were purchases in the quarter.
Unidentified Participant
All? Okay, great.
And then, what’s the initial feedback from customers in the large oncology panel, and how has it driven overall interest in the quarter?
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Yeah, it’s – it was pretty nominal from the perspective of the impact on Q2, Kevin. We’ve had the product in the hands of our early adopter customer, and the
feedback has been extremely good, to the point where we’ve now released a product for broad-based sales throughout the commercial team.
Unidentified Participant
Got it.
And then lastly, are there any specific timing on new panel launches?
6
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TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
We’re not really giving out specifics on it, Kevin. We have four remaining, and as I indicated in my comments, we’re expecting products in Q3 and Q4.
Unidentified Participant
Okay, great. And then just one little housekeeping. Could you reiterate the instrument revenue for this quarter?
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Yeah, it was $56,000, correct, Shaun?
Shaun McMeans - HTG Molecular Diagnostics Inc. - CFO, VP - Finance & Administration
Yes.
Unidentified Participant
All right. Got it. Thank you very much.
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
You’re welcome.
Operator
Our next question is from Mark Massaro with Cannacord Genuity. Your line is open.
Unidentified Participant
Hi guys, this is [Dave], in for Mark. How are you doing today?
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Hey, Dave.
Unidentified Participant
Hi.
So, can you talk a little bit in eval times, and – and if there’s been any changes in – in – in those, in the quarter?
7
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TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Yeah, sure.
I would say our eval times are remaining fairly static, at this point. They – we really don’t expect that to change significantly until we’re able to both add
menu to the system to drive that economic decision, and we believe that the tools that we’re adding for data interpretation are going to have a – a potential
significant effect on that.
So we, obviously, talked about a fairly rapid uptick in July that we saw, with four conversions, so we’re very confident that our [PEPS] are converting at a
high rate. They’re definitely taking longer than what we would like at this point.
8
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Operator
Thank you, and our next question is from Jose Haresco with JMP Securities, your line is open.
Jose Haresco - JMP Securities - Analyst
Hi, guys, good afternoon.
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Hey, Jose.
Jose Haresco - JMP Securities - Analyst
Could you start with just giving some color on those four systems that converted over? You mentioned that it’s still taking a little longer than you’d like.
Maybe just some color on what – why all of those converted over, and what we can do, or what you think you can do to improve the speed of that process.
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TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Sure. I – I think, Jose, I think it’s a couple of things, for us.
First of all, you know, the EdgeSeq platform’s only actually been on market for, you know, 14, 15 months now. So therefore we’re not integrated into a lot of
the various funding patterns that are out there in the marketplace, whether it’s grant writing or capital expenditures.
So, in many situations, we’re working with our customers to identify alternative funding mechanisms to – in order for them to – to purchase the instrument.
I think as we – as we now move into, kind of, the second year of – of being on market with the product, and we’re starting to get into some of those more
natural funding mechanisms, we will start to see the timeframes come down.
I think the second major thing that we’ve identified is, because of the size of our panels, both the micro-RNA and now the oncology panel, being, you know,
in excess of 2,400, 2,500 genes, that amount of genomic information going to the customers, we’ve seen, you know, a lot of non-standard methods for how to
analyze the data.
That’s generated a lot of what I would call data analysis paralysis. That, then, caused us to begin to process within our internal biostatistical group to develop
these web-access tools to try to generate some further standardization on sample QC, normalization, how to look at differential expression, how to do crossplatform comparisons and replicate comparisons.
I think those are probably two of the biggest things, Jose, that we’re focused on to kind of move the needle on speeding the transition from a performance
evaluation plan into a – a capital purchase.
You know, we had four in July, I believe two were capital acquisitions, and two were RAPs, and all of those were folks who’ve, you know, been working with
us on those various items that I just reviewed for you.
So we’re – we’re still very confident that our close rate is going to be very high, and we believe we’ve got the two things that are going to help make that first
kind of jump down and find the closure with the two items that I – that I identified earlier.
And then, obviously, behind that, it’s adding menu to the product to help the economic justifications, and then, you know, we’re going to start putting, you
know, quite a few more feet on the street over the back half of the year as well.
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Operator
Mr. Johnson, I’m not showing any further questions. Please proceed with any closing remarks.
TJ Johnson - HTG Molecular Diagnostics Inc. - CEO
Okay, thank you very much to everybody for joining our call this afternoon, and have a great evening.
Operator
Ladies and gentlemen, thank you for participating in today’s conference. This does conclude the program. You may all disconnect. Everyone have a great
day.
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